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Housel, M. (2020). The Psychology of Money, ch. 5 and ch. 13 .1l s Jeogls lasdl s

6 Juasll - CdUll eyl
Gl Wil yayias il dbadl
Planning for being wrong

Jrasall Sladlhiao Planning fallacy Lol dalles Inside view 514 o &5yl Outside view z,5Jl ;o @5l Reference class we> yoll @il

Hindsight bias ;s Ll 41,531 3Ll Contingency lshll bl

s 8 8yall
S1 @3 S ageass Ll gyylnall B ginal @S» by «F egydie §yitucn @59 Jlud ¥ 4381 &lSHg y5 105 babasl (elg (51l oy dlgtine gu s IS
Alsall 8 bl 554l

ooy 3 Sadll a5 plgall IS 8 dlilate gl padi welnd (agalge lon] auclge oysSHlaall 138 (1994) ugyg dusts Yoy dulys
2352 ) le By ] oseed Bslus 1355 16,355 oo ilad] agnylad oyslalaizg dlall dlnsdl syt ] o3t 19508 el 23S Jle
0233385 by oS yliall 0 b s dsylyll dlyul o el Sl Jsladl Oi @gallg ((Planning fallacy) laJascdl dallas oia
Aol o dayludl pgy s
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0 @333l aloléls ¢ oyall das e @8yl 25l (Inside view) JsIull e dyayll iypasdll iyl (1993) glbglg olailS Lawsg
i sl sy Uns (1975) Boginsd s Lo Lo a oy 828 b gladl miied e L 4l (Outside view) zy &l
e e 2yl ((Housel, 2020, ch. 12) sl lally Loyall Saue J3ols 35 Lall 3133l 5Lo liag dedsze <3S laly, dacll Bye oo

48325 Y L) lalasd sl asBoy @ Loy

Logiy 9yally duuni ggyinall (ylyysai
Kahneman & Lovallo 1993 - inside view vs outside view - illustrative
bl Gl ool 0 h 50081 . Junll 55T 3 udnall JUio 30 dmnpirgi pldyl

J51all o dsdyll

€9
Qoite Lhldsl :@sall
o Ll oo digyll
i (DG -
N Ued & Lo
Juaall Jlo 9

< yaddl 5 4 3 2 1

o

w8l gio Lo 93 wisiSall Eyally 135 Lo LIl iyl CilS rdailinio oS5 al goylidl oo ddyll Gle Cuid Lill dlnll

Two estimates and a written gap ug.?ﬁ.o é_)ss ‘Ql.):‘,-\-as :lg'k!h'ﬂl
Lgwds dasdl cya &99.:.4;” slydllg dalSidlg daall 510l o §usall yuads st .1

e (gzalSs esly @Sg eyl @S S dgilie gaylie 10 I 5 dues o 438 paxl .2

Ayl gy ¥ i ca2Bo Lo eadl 18 (Slg ( Joanlg dsliaall 8 (Contingency) wylsb Jblusl uadl oy 38l Jaxl .3
ol asy el5yS13 @ylsS 3Ll

dhsNo

i y3-all Ayl jlesil g ladl e dxedlg cdlS glS adas Wl 0550 o v dnd o alnd -] eiladl Aall
> SERANL 8§ =l & 9 g SO T 9T (o QA(QLQ_,_,U&, a_n_]
iyl o b oo lalS a2l e JLal

Baayr 8 Ll LEy8 aday judo ilolle 8 @

pecosd oo peatll 3 alially Syl ool e 4 Jls seal 6 4z (Break-even) Jsles dbiis Jby &l 4005 ¥l o> gl 3 ielllall dns.
bl i od al8y1 138 §all Basslg «all 5009 yeal 5 dasdl Jox ygal 10 sy Joleilly Q025 oo alS 83055 ooyl s oLl bruwgiia a il
oy @g A1 470 zlislg wanig yeal 4 sy

azlsally dckia¥l duslyall

bhsd dllse

Buehler, R., Griffin, D., & Ross, M. (1994). Exploring the "planning fallacy”: Why people underestimate their
task completion times. Journal of Personality and Social Psychology, 67(3), 366-381

zdlo S5l e d3501 -

Kahneman, D., & Lovallo, D. (1993). Timid choices and bold forecasts: A cognitive perspective on risk
taking. Management Science, 39(1), 17-31

y5-Laall 1y -

Fischhoff, B. (1975). Hindsight # foresight: The effect of outcome knowledge on judgment under
uncertainty. Journal of Experimental Psychology: Human Perception and Performance, 1(3), 288-299

Housel, M. (2020). The Psychology of Money, ch. 12 st -
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6 e L. d Rad
douiidl AU Gal e el Gl gyl
Where results come from

)l @1 1z330 L 5581 AL clasg (LS Olonttag (oysleld eMac 18 o ST dord] (e
Mo 3325 Y daslall dlall oY &yl 5 sacislg (a3 I

7 duadll - alyll 3l
ca¥anly Cilaiiallg eManll (o dl8 dagiill giual Joyill
Tails drive the results

Juaall Sladbhae ( Fat tails aLawdl Jouill Pareto principle oL i Skewness :lsYl Key account . ..iyl Juwsll Test and learn lsig o)~

Outlier -luiyl

s 8 8yall
A sl po lae payal ey 1ie sadll (el pad edlasdly cloziall e @B gl il (el gras eMasll e il : golucll izl ¢ 315 ¥ JlacYl 3
s el Al g3l 33059 Y dyyadl 8 salg (Jass

(Consumer &SMgzwdl gludl o @28 22 8 &gt 6 e &S50l 83l Al 100 g5 @l yiin (2017) 5195 sy @S uys
o2y 80/20 Ll 9131 Tasa AgSlagsa (30 %73 bawgrall b (osiay dodlall gy o %20 o8] o) 19109 packaged goods)
Oy 3 %595 dawgzall 3 %67 ! spludl 230 715 Gy i3 339 e Lulal! (2019) 209 3lSa 135 @5 apyB @)
laye 5 %68 Jylho 1yl

Selasll (o %20 Juadl daiay Slawall oo s
Kim, Singh & Winer 2017 - McCarthy & Winer 2019 - Pareto ratio
«solusilly easll JS (syiddl o :diylaall Jodl sgasll Gilagall 8 dasll g0 %20 Juadl s

o,
68% 67% 73%
59%
. . . -
Gy Gy dsyi 339 d.ujﬂ,e.u.c.ﬂ g.u.‘ 6.9[-”-” 9]
eyl cllyidl Ny L=yl d:é 22

LIS exaall dails Lganius § dlnd (gdniuy Jlo¥l clidac 4 Cougd HlSe JS L8 dayd Lgisl dopally 80/20 Casssy)

o &S50l Boudl B dxyia 8 yi IS ablol Lo (2018) jaiapucyy s .lagall 3 ain gadl 3 (Skewness) 2lgall il gyjolls
i @831 S5 3813301 9dl e > 33855 o) olS yadl el o gl Foudl ablal o Blo sia (g %04 Lab] o) ax 58 1926
Sl Jaall xpay doeell (Outlier) elezwdl qSog o> :(Housel, 2020, ch. 6) «oawss Jouillb S50l apau b )00 J olaiisl

Uas gyl o e S 3 3bll o Gagbs I23
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Protect the few, test the many 8_).5.9.14 EJLI.AJ |3.§‘$ Q3>9 «dlall ﬁ.:>| 2,.§ﬂh.’i.||
dla> éi Jd 4950 Blats| das §ouviug pgie (Key account) ucdy Juae S el B1o¥1 %20 JI Gyelg wlidl dedac L3y @

Bagas oluwesl

(Test and wsylotl) o lgde o2l 50 63331 gucdls dompd] el 510310 o 1 oS ol ghugia odlasdl Lle Soi o
348 JS B 1se Bla learn)

leioilie el @ douly By acdad dyod oo e Uasdl 38T deyuy doul )l caclog (de sy dlanlall & ymll aBgl o

SITPRR

eds Jay sy Juae oIS o Loyl sl 2oy 31yl guay il (Concentration) Byl asly Juae e slazedl ipiladl all
Jeae ol dand el 135 25 .aSla3 ¥ 138 a5ylusd sl 5]

sl 8 Laglsai slgo gias wlolle 4 ©
IS 83L55 ogace 36 J1 sy aslg USI e %022 a9 0381 oo wlaall o %70 ¢y giay (%20) agio 36 o s 58 wl il Yeae 180 graall Iy

32 lag dgloedl gllall teppanan ppeelbad dyod &youcdl dl3s0 o W5 jads s pstin IS %15 Juac ol das joloss 3 Bua go90 it 2y
Syl e %9 a5l ddl L &3lo g (et Bl (po Buslg & o o 1o ol fslé)i L& 9y:S0dl Byl

a2lsally deliadl duslyall

&Szl alull 5 52y 5ac15

Kim, B. J.,, Singh, V., & Winer, R. S. (2017). The Pareto rule for frequently purchased packaged goods: An
empirical generalization. Marketing Letters, 28(4), 491-507

4S5V gzadl pludl s Baclall -

McCarthy, D. M., & Winer, R. S. (2019). The Pareto rule in marketing revisited: Is it 80/20 or 70/20?
Marketing Letters, 30(2), 139-150

dlaall gyl b elodl -

Bessembinder, H. (2018). Do stocks outperform Treasury bills? Journal of Financial Economics, 129(3),
440-457

Housel, M. (2020). The Psychology of Money, ch. 6 _..ss Jsu1-
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ONad - 6 o yuolidl il
eShyis bo ._,].:).ual ol -\-‘...)i

lenbo iy equdliall ol Ll shas 38T 355 Y ey @3 cx0 ¥ edag B3l 2o @STys dodall
by uiad @ lo ABgyg delus IS daeaadl 4y oy

Patience with what compounds

8 Juwadll - Luolidl ciall
* * A - .9. @0 .
daslall Jio LisS dodMall :pSI).dI
Compounding: brand building vs sales activation

Jaall Sladhao Compounding ¢s!! Brand building asMs!l -l Sales activation wleall b Brand salience @ovsll jaill jsosll

Long-term effects c.dl dlgb Y Short-termism 1l ;05

s 8 8yall
389 2l oyl e 3415 Misb a0l gylall @Sty aiS) @ ssusdl 5385 3 saay ¥ e oy dodlall eligg e 0351 dt5ag podll ga bagdud]
Syl e

1980 (e (IPA) ilagydl pdedl 8 (pasylaall sgro 3 @loall 3lsa @bl 5ael8 4 dlax 996 953 (2013) aldg ey >
Bl o dodlall eliyg 0351 akaiy @F deyuus ilagsall @83y (Y1 elyidl sis il dgsoall wdledly Boyall ol lagall brgiis . 20104
%60 s> 1S @eible b ¥l iladl o] lagrods g . @Slyzy S yoghall b Uyl o gyziall (23 (8 510> dadlall L 2l dwlgll
Soacsl) %404 LU

.2

Binet & Field 2013 - shori-term spikes vs long-term growth - schematic elidl sagaiag budusll &iljaa
ol Gl raell (50 Ty pa3ll paiusse dode <liy 85301 Gl Jilell 33l nilly dglliie byinis cilas iyl bl

Olaall L 53

Sy o e by idodall cliy

Bage i 8348 thagduisll

< pe3ll lilyy Guagd lagaii sy
£oradly nlod B dglieo clidl lisy cllilg dadé Gil3aall 531 Leowodl sayaill agay ¥ cladl lhidly wilsy Cus Ll agei 8308 JS

ke (Brand salience) elyall @dsa 3 130 of JUWI e dadlall yass o] Jlazs| a3l o001 130 (2004) (iylig Jssilagy Bio

5o ¥ dlaza 81 Jsbl e 3l 541 wlall (Housel, 2020, ch. 4) «elysall @Sty fall Sauy J3olos 5101 6 bayloyl o aSct

IS adl caid gl 31 gcw‘ﬂl)_,;)zs;dl 18wl B9 .y (pagiusd 134> (Compounding) eS|ydl cousy ¥ Janllg des k,L:_T
cad Jan S zlisg s sl s My Y eday dedlell caniig «JUy
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Two budgets, two measures ¢ylulfiog oLl iwo (Gl

o0 Ay @5 60:40 dend dal oy gy ronlon bagitaal) e g o gams¥l Solagray onlond ¥ clidl) ey dasl S cytiliaall Sl @
g osdn JSI s38Y (ogilily

20 y2ud) cbiMac dwlusg Qawl (o codl da>g (Unaided awareness) 5S35 yga cliode Siy o &l @Sl lay ldl w8 @
ROEN

saall ] 1l agns pry JS dlasl seidis agle STy G5 Bess rling oS1330] gl ¥ Olgis sy sgbaog sumls @y Lle cudl

dlhsdNo
el 8 gty wlais 8 i (Long-term effects) gaall dlyob HUll.coo yei Jol 6 elidl B3 o iasladl zall

83> 8 Gilal Lyl sgao elalle 9 @

alygall esbidle] ¢y 50:50 diliall @id . Jad IS 1S @asddly dagy @f u“-"—S‘-“-’i 280y Jumawcdly B35 IS I8 qas wlbide] glS ageall dil3ue cilS
gl &l u59 (el 3282y @ uJ_g‘}” el Q.Q oo 93 a8yl aslg sleang agudi! o ysall 092 oy due gl 8308 dludis 1pprtind culi gguxag
%10 )1 %25 s (Discount) pasdl bawgia yaasily 230

azlsally dcliall duslyall

seadlly Jashll gaall

Binet, L., & Field, P. (2013). The Long and the Short of It: Balancing Short and Long-Term Marketing
Strategies. Institute of Practitioners in Advertising (IPA)

dadal) iadll jganl -

Romaniuk, J., & Sharp, B. (2004). Conceptualizing and measuring brand salience. Marketing Theory, 4(4),
327-342

Housel, M. (2020). The Psychology of Money, ch. 4 i sl -

9 Juwadll - Luolidl 32l
3ylusidl o sl suad yoaill :dclus JS douiill iyas 3
Myopic loss aversion in campaign reviews

Jrasll Sladlhiaoe Myopic loss aversion s;lusJl ;o yladl yond ygadl Loss aversion &;lusll ;e yoadl Evaluation period c.a:l 5,3 Volatility wail

Dashboard isluwll d>g Statistical noise _ilosdl zoudll

s 9 Bysall
Yo Jus o U8 st 8328 33> gluce (eniSla cyo 3351 @155 8 ylucsly (mmndll lgale iy Byl 18,31 Y ST ilus cgly ST ozl l8 LalS
ol &l Lgalls BB e @S

5351 a5 83l o T (1979) S piis wslS azsl gl (Loss aversion) slusdl o el 10445558 (1995) JUs 35)lis gax
B34S yilus gy 15438 asil gty o Byl o el yood yoaill pasd] Liwg .y 3Scall ausdillg s gl e Lis yay lao

lo 15 opeSslanall e gladl oo 315 ol LalS yaasiall 3 (1997) 355sss giait yezs @3 Jashall gaall e donly 3ybolsia (inzd
4 ool
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Ol il dsslull d>g)g (Housel, 2020, ch. 15) s e dalye ¥ Slall Llin lgebos p oy (Volatility) oisidl ol Jiela Jody
2l lgdle iy dgandl pBYY1 Y lgalil o S 3 83uals 005 a8 seadl gan e doly dlax tialye ] powyll 5o del IS
N 545 o I eaBsn poa S lalsy pa Lol

Benartzi & Thaler 1995 - evaluation period - illustrative model S«8yuslS» doulyll dLosdl gads 830 PS

1585 il 8281l Job sy obysnls Loed 5gha3 Lill alyzall dpsasi om0 sganll 3asS lgmnoudg bougiall L8 290 Lol sile dloas iooudel zigas

42%
30%
14%
3%
L
i ) JS a4 JS gowal JS ol 1yas
por s

olyi Lo claldy 830 pSg dadl saii B30 pS 92 yidi Lo daydl 5racll L8 lguai dlanl

Rules written before launch @ﬂb‘ﬂ .J.lé l_ﬁﬁi .\.:|9§ I@‘g.gh.'i."
Aade gl goumen 8Ll JBYI Ll ol3adg ¢ oduall camel) Mia oyl geunl 13N 18 8LS JS) (Evaluation period) aedil 88 i .1
g lagyy ¥ il Solazy lai] of a5 Uns 1824l Elgs U8 i samall Bagogll Bl ool Ersn 33> .2

axlg pos @l 1330 J8T Jobl 5528 e elandl 8l duog el JS Y Eadl go Ge gl dsyluall d>g) 11813

dlhsdNo
0 ol of dga3ylos ol iay oy JS dslisally ysgadls el si25 (Daily optimization) esd! ool giladl &4l
Jasy ¥ &l el 0gfi @ (Josy Lo 48520

elosi L8 igyisl] dudlyy Cilgal yais ielalle 9 @

205 s ol lgin Basly JaSi @g > 40 W3 seal G 8 .l lgagy b 2 @) dla ol BBssg ppeiels IS @bdled] do-g) uady Sl 1S
(Target ROAS) Bagiuall ailall &3l 10 Jol sy eidlas 3 1dmsd 03 pl8 )1 L usas IS daxlyog o Jly 3,000 by dlas JS) gy 14 :dyguSe Sucls
eyl Baclally o8B gt lgie ol <SlSg (I e sl

22lsally ¥l dulysll

8yl oo yladl ya8 yoadl

Benartzi, S., & Thaler, R. H. (1995). Myopic loss aversion and the equity premium puzzle. The Quarterly
Journal of Economics, 110(1), 73-92

83lusdl e yoadl -

Kahneman, D., & Tversky, A. (1979). Prospect theory: An analysis of decision under risk. Econometrica,
47(2), 263-291

il 328 gy

Gneezy, U., & Potters, J. (1997). An experiment on risk taking and evaluation periods. The Quarterly
Journal of Economics, 112(2), 631-645

Housel, M. (2020). The Psychology of Money, ch. 15 s a3
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. . * [ . £ (4
LSy Lo Layel ol agyl
*
Knowing when it is enough *

el liay @5 lall clie 4y o] L8 4y

10 Juasall - Gualuall eyl

Olyedl 20 8L goull Qs (> 0l
Enough: social comparison and the moving goalpost

Jraall Slalhiao Social comparison icluisdl &l Relative income ..l 54l Reference point s> yall il

Emotional well-being _ablsl olé i Risk of ruin ;Lgyl jhs Stop rule wsgdl sacls

shus 9 8ySall
ol I8 188 « Sy S| aa eyl WS osall Somty ST pudliay eleg st (ylE5 cpemg wellss 320 @l ol y8l Uil 0 cllg> o J53 a5 e
anlind ¥y i Y Lo o oo anlisg aSlad lag ybls ¥ (3l ! 1

O3 e ddaall Bslaudl (plasly by olyed! 50 g eyl ol 408 (agiblia o 3l bwgiay slydl ooy Ly (2005) yaig) oy
Lo yuustld M3 Jy Bolaad] imo B 13585 Yo 2lasl ud y3YI ol Ble eds Olgiun Lo qguail ol ollyg dwsi asuall J5s
ey e «Slay o s canlisd o cewd Baie duo yall ddaddl (Relative income) el Y541 éi Uyt aSlay Loy llas

Sl 3L} (po Balaiwdl (e Ladgly po
Killingsworth, Kahneman & Mellers 2023 - income and emotional well-being - schematic
wainlesl pulibo Gle sluadl GIl gradl po 3331 J&all pgislew cuusy pulidl go Glid &xli

) Jablall sléll
o ydga all 100 g2i S s

sodl

(%20 g=i) 8alews J&¥I

< Jaall La3liley Guagd lanlyall dngiiil Llagdnsd qeny
28y las lz3> JSB (Luttmer, 2005) lyexlly dijlaally @néyy Lo 28y Jlall adgiy Balew JBYI sicg gl yaiuny Gulill el sic
(2023) j3liag ilSy &ygiaideS slel 1ab sl wilis lg s ouinly e oled e wels @Yl Gl $lol sslewd! Sl 13y Jag
Js-4l 2s (Emotional well-being) _ablall olé )l gasyy Ul el aze 15050l (BB g0 33,391 oo S 50385 (yadde 1.7 9o s
oy ¥ s sazdyy bo by JWll ol o st 3¥os Il 100 955 sie g iBozgd 9020 g5 @ag bslaw J8YI Lol dly w58
ASyodl e Lasall Bol ol dlo 85lge ol ((HoOusel, 2020, ch. 3) yhsdl adly Jiolos @y Lo S
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A written stop rule dig<8.0 u:§93 8acld :gudnill
sy ¥ o3l gdgll gigl das ol 18 llac wlelug waalins il J5lg (Profit margin) ol suale telaldyly « aSp ST @
Aylie Jy Buao L 25,31 0i0

dliall 935 sae ¥ (o lall plally &ylde clidlac B3geg cliala sai 1oyl ¥ audsy clegyia s

0 o33l 3o Jlazs| §otugy ¥ Caelin wile i(Risk Of ruin) yLgidl sas. lia aze Lo 885 o lglad ray 2l doydll o8yl
ol

dlhsdNo
a5 lall oY el ¥ dyy2all doyall 18 S5 (Stop rule) wd gl sacld ojolots o) any « aSp Bye5 o] i@l ] &l
08y ¢l oo @il 3 Boo el deelaznyl

2 L9 Ay Cidglle palis telalle 9 @

©36 J535 015 Blo suale 1 4Sm aSo Yol pulr i 1] Joloy (238 pasasr e iy Dl T iaall 3 edlall asyd ublia bl
£38 ylz5| (Leverage) ol dimy alS malaall yladgg slsdl olad sy olesalls @3l gl Il g 3all dse ganl 83lals cta y5-3yg wisul oy
gl cliadl gwga 3 axls Caly 3l @g Y015 Snalgl Ay idosd sl pByl 13a 12 any 313 Jusazs 3o 13sg

azlsally dcliall duslyall

Balaudly oylynd!

Luttmer, E. F. P. (2005). Neighbors as negatives: Relative earnings and well-being. The Quarterly Journal of
Economics, 120(3), 963-1002

o2 )lezall gygled wldyllg Y5l

Killingsworth, M. A., Kahneman, D., & Mellers, B. (2023). Income and emotional well-being: A conflict
resolved. Proceedings of the National Academy of Sciences, 120(10), €2208661120

Housel, M. (2020). The Psychology of Money, ch. 315 <, 3-
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Appendix

1 Galall
83l dlan & Cilylyd Bydac

The ten, in one sentence

(Room for s el i cleg g .a8g adl smy o) 35T dyg dale olyy o3l yaudl Jitizs ol alg adle lay gyt clliac
@o dde 3o ol (Compounding) @Slyzs lay gaisg i doslall Jal e Wimas lasas 4B oo Sy sl Soe aadl b error)
a5 ) desl sl dolel ass g1 18l elnny (oSl Ling (Jlalls Luldl e joasll cliany QSIS e Bymyg dels IS of iy

2 Gadall
Tlad 4ly8 sl oo
Decision index

Loiid g dyliall Joadll bl (Jodl ssasll b clilan pe coml 18 plal 0S5 o esydly Joml] 153

Joaall

Jalell 32l Jeasll anle Lo

cBgll gt &Sl el g

Juasll aile Lo+ Jolall youll

Jolel 2l Bl g

Sy St s Al ddasdl - ssaall Ul
ssaall pll - asss 4l dasdl

sgaall alil - 834l dlall
@Syl - dopll el )3

8y38all dlall + doel] 8oty

Syl aSh e
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Glossary - 60 terms

3 galoll
Sladhuasll Gugold

Jeodll @8y lgzax yi g g x| ol 5 lghlaz LS dyydadilly Gasal a3 Jodll ololager bilya b @b il olwlacdl IS

5 Jaall asdl sl - Room for error

5 Junsll 3900l 3140 - RUnway

8 Laall wlesall bz - Sales activation

1 Junsll peisll - Segmentation

8 Jaall s1aill a8 - Short-termism

7 Junall elg:d - Skewness

10 Junsll delazsyl & ,4l54)| - Social comparison
2 Jnall dclazdl 8,00l - Social image

9 Juaall Jilasdl o2l - Statistical noise

2 Junsll @154l 8L - Status signal

10 Junall byl 5.cls - Stop rule

4 Junall Ayl - Subscription

3 Jnall 39,31 eBg 4wl - SUrge pricing

7 Junsll glsig o3> - Test and learn

4 Jasll e3gll 438 - Time poverty

4 Junall e34ll 1bgi doas - Time-saving service
3 Jasll d8a.0)l dsaie - Transaction utility

4 Junsll indll >y - Value proposition

9 Jaall wisadl - Volatility

5 Juaall Jolall Jlll uly - Working capital
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